
Full / Part-time  
Junior Sales Person 

Job description: 
Sales of innovative business-to-business products and services 
to the European market via: 

x Searching for potential customers in Germany, Scandina-
via, and Europe.  

x Cold calling prospect clients . 

x Communicating with existing clients. 

x Generating leads. 

x Scheduling and attending sales meetings. 

x Participation in full cycle sales process (optional).  
 
Requirements: 

x Great command of English or German, or any Scandinavi-
an language. 

x Excellent communication skills. 

x Customer focused attitude. 

x Responsible and able to manage time effectively. 
 

Previous experience is not required. 
 
We offer:  

x Freedom to work from home or any other desired location. 

x Competitive salary. 

x Experience to grow professionally and learn new things. 

x Job in an interesting, young, and ambitious environment 
that will be constantly changing and challenging.  
 

 
Get to know us on www.bluelimelabs.com 

Blue Lime Labs is a compa-
ny investing and develop-
ing early-stage start-up 
ideas to meet the market. 
 
Our focus is into scalable 
business-to-business solu-
tions that provide straight 
forward value to compa-
nies.  
 
We already started work-
ing on 3 projects of inter-
national scope and plan to 
rapidly expand during the 
upcoming years.  
 
Hence, as an employee at 
Blue Lime Labs you will be 
never bored with the same 
tedious tasks, as there is 
always an opportunity to 
rotate between projects 
and innovate on them.  
 
Apply at: http://
www.bluelimelabs.com/job
-application-form/ 
 
Get in touch for more in-
formation:  
 
Gytenis Galkis  
+370 612 73 269 
Gytenis@bluelimelabs.com 


